Protecting your practice’s profits
Successful practice owners are usually very diligent at balancing the needs of clients and staff but not always focused on looking after their own business needs. A common area of neglect is business insurance to safe guard revenue, assets and ownership in the event of accident, illness or death of a key staff member or a practice owner/shareholder.
The most valuable assets of any business are the ones that produce the most profit. Often it’s the people skills and qualifications that contribute to a practice’s success. Here’s a simple explanation of three different types of insurance that offer you protection in difficult, staff -loss circumstances. 
Insuring the business for the loss of Key Staff Members
Loss of a valuable staff member can negatively impact the profitability, management and the goodwill of a business. Even if there are suitable qualified replacements, it may take considerable time and money to attract them to a business facing uncertainty. Revenue Protection Insurance for ‘Key Persons’ is could be a solution that can help to offset any loss of revenue until you find a replacement for that person. Revenue Protection Insurance premiums are tax deductible and the benefit received is assessable as revenue to the company.

Insurance for business owners
Asset Protection Insurance is designed to provide funding in the event of death or major illness of an owner or shareholder. If a person, responsible for the profitability of a business, were afflicted by injury, illness or death, the practice may have difficulty in servicing loans. Similarly, if the practice owes money to a shareholder or director, the death of this shareholder/director will result in a request for repayment of this loan to the deceased’s estate. Asset protection Insurance provides cashflow and capital support during difficult times and helps to ensure that owners do not have to sell business or personal assets to repay the business’ debt. However, the premiums are not tax deductible and the proceeds in certain circumstances may be assessable as a capital gain. 
Buy/Sell Agreement

If a partner in a practice dies, their interest in the practice may be left to the beneficiaries of their will. These beneficiaries may not possess the skill or the interest to contribute to the ongoing success of the business. A Buy/Sell Agreement provides for the surviving partners to purchase a deceased or disabled partner’s interest in the practice from the estate’s beneficiaries or from a disabled partner who can no longer participate in the business at a pre-determined price. Ownership Protection can provide the funding to ensure this happens. Policy’s can be individually owned, held in superannuation or owned by a separate trust company depending on the circumstances of the partners and the number of partners in the business.
Given death and taxes are described as certainties in life, Business Protection and Business Succession planning are neglected necessities for any business. It’s a good idea to plan ahead with the assistance of a financial planner who is familiar with the insurance needs of healthcare practitioners. 
Through Medfin’s association with National Australia Bank’s dedicated healthcare business, NAB Health, you can now access a financial planning service offering wealth creation and asset protection strategies.  
For more information on business insurance contact your local Medfin Relationship Manager who can refer you to a NAB Financial Planner. Alternatively, phone NAB Financial Planning direct on 1300 558 863 to arrange an obligation free appointment or if you don’t have time to phone visit medfin.com.au and request a quote on line. 
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